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KOI'HUTHUBHBIE ACIIEKTbI TEPMUHOJIOT'MA MAPKETHUHI'A

B cratbe paccmarpuBaercsi CyOBs3bIK IIPEIMETHON 00JIACTH MapKETHHTa C MO3MLUHA aHTPOIIOLEHTPUYECKOTO U KOTHH-
THUBHOTO 10J1X0/10B. [TepBBbIii TOAX0A MOCTYINPYET MPUOPHUTET YEJIOBEKa KaK CyOBEKTa IMO3HAHMS HaJl CUCTEMOH SI3bIKa
B HIMPOKOM cMbIcie. KorHuTHBHBIN oaxox (GoKycupyeTcs: Ha HCCIIeIOBaHNN MEXaHU3MOB KilacCH(pUKaIuy, KaTeropu-
3aIlM ¥ OCBOCHUS MHPA B TTO3HABATEIBHON JEATEILHOCTH YenoBeka. OnncaHbl KOTHUTHBHBIE aCMEKThI aHTJIOSA3BIYHBIX
TEpPMHHOB MapkeTuHra. IlogdepkuBaeTcss BO3MOXKHOCTh CTPYKTypHPOBaTh TEPMUHOCHCTEMY MapKeTHHTa C TOYKH 3pe-
Hust Teopun (peiimoB. [IpuBoasTes mpumeps! GpeHMOBBIX CTPYKTYP M BBIACISIFOTCS KOTHUTUBHBIE KaTETOPHU TEPMH-
HOCHCTEMbI MapKETHHTa.
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AKTyaJlIbHBIMHM TE€HACHLUSAMH IS Pa3BUTHS JTUHTBUCTUYECKON MBICIH Ha COBPEMEHHOM JTare sBIs-
€TCsl U3yUEHHUE A3BIKOBOIO MaTepHasa ¢ MO3UIMH aHTPOIIOLIEHTPUUYECKOr0 M KOTHUTUBHOTO MOAX0A0B. Ilep-
BBIH MOAXOJ] MOCTYJIMPYET NIPUOPHUTET YEJIOBEKA KaK CyObeKTa ITO3HAHUS HaJ OOBEKTOM IIO3HAHUS — CUCTE-
MOM fA3BIKa B IIMPOKOM CMBICIIE. SI3bIKOBast TUYHOCTh B JAHHOM acCIeKTe NMPU3HAETCS aKTHBHBIM TBOPIIOM,
BBICTPAaNBAIOIINM CBOI0 KOMMYHHKALIUIO C PeajJbHBIM MHPOM COOOpa3sHO cBOoeMy MHUpONoHHMaHuio. Korau-
TUBHBIN ITOXO/] JOMOTHAET MEPBYIO HAYYHYIO HAllPaBIEHHOCTh S3bIKO3HAHMA. [IpHBepKeHIIbI KOTHUTHBHOU
JMHTBUCTHKHU COCPEOTAauUBAIOT CBOE BHUMAHHUE, NPEXE BCETO, HA UCCIIEAOBAaHUN MEXaHU3MOB Kilaccuu-
KalliM, KaTeropu3aluy U OCBOCHHMSA MMpa B IO3HABATENbHOW JESTEIbHOCTU uesoBeka. CodeTaHue BbIIIE-
MIPUBEIEHHBIX MOIX0J0B OTKPBIBAET HIMPOKOE TOJE ACATEIHHOCTH B U3YUEHHUH JIEKCHYECKOW CHCTEMBI SI3bI-
Ka: C ONOPOH Ha KOTHUTHBHBIC XapaKTePUCTUKU JIEKCUYECKHE SIMHULBI U OJIOKH JIEKCEM PaccMaTpUBaIOTCS
KaK S13bIKOBBIE 3JIEMEHTHI, KOTOPble (PUKCUPYIOT Pa3jIMuHbIC TUIIBI 3HAHUI O AEHCTBUTEIBHOCTH U B CEMaH-
THUKE KOTOPBIX O-Pa3HOMY B3aUMOJEHCTBYIOT SI3bIKOBBIC M BHESI3BIKOBBIC (DakTOPHI [2].

Ilenpro HacTosieil cTaThH SIBISETCA ONMCAHME KOTHUTHBHBIX ACIEKTOB AHIJIOS3BIYHBIX TEPMHHOB
MapkeTuHra. VccnenoBanne KOTHUTUBHOW CYIIHOCTH TepMHUHA SIBISAETCS HOBBIM, TWHAMHUYECKH Pa3BUBAIO-
LIMMCS 3TalloM TEPMHUHOBEICHHUS, MO3BOJISIOIIMM CHHTETUYECKH M MHTETPATUBHO MOJOWTH K TEPMHHOCHU-
CTeMe, MPEJCTABIS €e KaK CJIOXKHOE JIMHIBUCTHYECKOE 00pa3oBaHue, couyeTarouiee o0Iye 3HaHUA C Mpo-
(eccroHanbHBIMU. MapKeTHHT — IpeIMEeTHAs 00J1acTh, 0a3upyromasics Ha 3HAHUSIX 9KOHOMUYECKOU TEOpuH,
NICUXOJIOTMH M TEeNAaroruky, OpraHU3alMOHHOTO IOBEICHUS, SKOHOMHMKH M OpPraHM3alMM IPOHU3BOACTBA.
CrnoBapHBIif coCcTaB CyObsI3bIKa MApKETHHTa SIBJIAETCS JTOCTATOYHO HOBBIM JUII POCCHIICKOIO CO3HAHMSA, IO-
cKoNbKY Poccus HaxomuTcst Ha 3Tame pa3BUTHA PHIHOYHON SKOHOMUKH, HPHUILEALICH HAa CMEHY IUIaHOBOM
9KOHOMMKE. HOBBIN IIacT JEKCHKHM COCTABISIIOT TEPMHHBI-IIOHATHSA, OTPA’KAIOIIME Pa3BUTHE PHIHOYHOMN
SKOHOMHKH B 3apyO€XHBIX CTpaHaX. B cBA3M ¢ 3TUM MHTepQepeHLuns 3HaHUH, KOTrja HHOCTPAaHHBIM TEPMU-
HaM IIPUCBAUBAETCS CMBICT U 3HAYCHHUE PyCCKUX TEPMHUHOB, CBEACHA K MUHIUMYMY .

OCHOBHBIM IIJIACTOM B CIIOBaPHOM COCTaBe CyOBsA3bIKa MapKeTHHTa SBIIETCS TepMUHOIOTHs. JloMu-
HUPOBAHUE aHTJIOA3BIYHBIX TEPMUHOB U MOHATUH-UHTEPHAILIMOHAIN3MOB (HaprUMep, phIHOYHAS SKOHOMUKA,
MapKETUHT, KOMMYHHKaLWs, TO3UIMOHUPOBAaHNE, CETMEHTUPOBAHKUE U JP.) CBUAETEILCTBYET O CHCTEMAaTu-
3UPYIOLIEM CBOICTBE MAapKETHHTOBOH TEPMHUHOJIOTMM M KOMMYHHKATHBHOM IOTEHIMAJEe MpeAMETHOH 00-
JacTh «MapkeTuHr» [1]. TepMuH JIerko NepexoAuT BMECTE C HAyYHBIMHU HNOHSATHAMH U3 SI3BIKA B SI3BIK M CO-
JEWCTBYET MEXKIYHAPOTHOMY HayYHOMY OOIIeHHI0. TepMUH NPU3BaH 00eCIeYnBaTh ONTUMAIbHOE B3aUMO-
[MOHMMAaHUE B OOIICHUN MEXIY crienuaiucramu [3].

TepMuHOCHCTEMY MapKETHHIa BO3MOXKHO CTPYKTYPHUPOBATh C TOUKU 3peHHsI Teopuu (HperiMoB, KOTO-
pas ompezenseT ¢peiM, Kak HaOOp IMIUPUUECCKUX 3HAHUH, COOpPaHHBIX O KAKOM-ITHOO SBICHUH JEHCTBU-
TEJILHOCTH, U MPEICTABICHHBIX B BUJE CXEM, CIIEHapueB, poJiel, cutyanui u T.1. [Ipencrasnsercss BO3MOX-
HBIM BBIJICTIUTH CHCTEMY HEPAPXUUECKH OPraHN30BaHHBIX (PEHMOB, BOKPYT siIepHOTO NMOHATHA “marketing”.

B npencraBieHHON TepMHHOCHCTEME, BBIPAKEHHOM JIEKCHYECKUMH CPEICTBAMHU aHTJIMHCKOTO U pyc-
CKOTO SI3BIKOB, MBI BBIIEJISIEM UEThIpe 0a30BBIX KOHIIENTA: KOHLEIINS MapKETUHIA, yIPaBICHUE MapKETHH-
TOM, aHaJH3 PHIHOYHBIX BO3MOXHOCTEH, I1€JIeBOIl MapKETHHT, KOMIUIEKC MapKeTHHIa, KOTOpHIE, 10 CyTH,
SIBIITIOTCS APOM TepMHHOCHCTEMBI (Cxemsl 1, 2).
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Ha ocHOBe 0a30BBIX KOHIICIITOB MOYKHO BBICTPOUTH (DPEHMOBYIO CXeMY, KOTOpasi YUUTHIBACT TPAKTH-
YECKH BECh KOPITYC TEPMHHOB MPEIMETHON 00JacTH “MapKeTHHI”, PEHPE3CHTUPYS BXOJIINE B HETO dJie-
MEHTBI ¥ BBISBJISISI OCHOBHBIC CYIIECTBYIONIHE MEXTy HUMHU (DyHKIIMOHANBHBIC CBA3H. Cxema MO3BOJSET Ha-
TIISTHO YBHUIIETh U OI[CHUTH CJI0XKHOCTh W JIOTUYHOCTh CTPYKTYPBI TEPMHUHOJIOTHH B IIETIOM.

O4eBHIHO, YTO OOIIME MOHATHS ¥ KOMIUIEKC MEPOIIPUATHI MapKETUHTOBOM JIEATCIBHOCTH OpPraHu3a-
LIMOHHOTO, CTPATETMYECKOr0, (PYHKIIMOHAIBLHOTO XapakTepa SIBJISIOTCS 0a30BBIMH KOHIICNITAMH, KOTOPBIC
MOXKHO paccMaTpuBaTh B KadecTBe cyO(peiiMoB ¢peiiMa TepMUHOCUCTEMBI MapKeTUHra. [Ipu 3ToM omop-
HbIC KOHIIENTHI, B CBOK OYepElb, SBIIIOTCS CIOXKHO CTPYKTYPUPOBAaHHBIMHU ()peiMaMu MUKPOTEPMUHOCH-
CTeM, KOTOPBIC aHAJIOTMYHBIM OOpPa30M MOTYT OBITH OMKCAHBEI C IMOMOIIBI0 (PPEHMOBBIX CXEM, HAIPUMEP:
«YnpaBneHue MapkeTHHrom», «CerMeHTalusl PhIHKa», «MapKeTHHTOBbIC HCCIeIOBaHUMY, «MapKeTHHTO-
BBIC KOMMYHHUKAIUM» ¥ T. A. (CxeMslI 3, 4).
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Onupasich Ha NMPEAJIOKEHHBIE MOJCIHU, MPEACTABIACTCS BO3MOXKHBIM BBICTPOUTDH OIMpPENCICHHYIO He-
PapXuio CMBICIIOB U COOTBETCTBYIOIIYIO €/ HepapXHi0 TEPMHUHOB, & TAK)KE BBIICIUTh KOTHUTHBHBIE KaTeTo-
pUU TEPMUHOCHUCTEMBI MAPKETHHTA: TEMY — BHUJI MApKETHHTOBOM JEATEIBHOCTH; POJIM YYACTHUKOB — MapKe-
TOJIOT, MOKYIATeNb, MPOU3BOAUTEND; MOCIEI0BATEIBHOCTh NEHCTBUN — TaKTUKa MapKETHUHIa; CPEICTBa —
aHaIlM3 PHIHOYHON CUTYaIluH, MOTPEOUTENBCKUN CIPOC, PHIHOYHAS TIOJUTHKA, aCCOPTUMEHTHAS TOJHUTHKA,
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OpeHI0Basi MOJUTHKA, KOHTPOJIb YIIAKOBKH, TOPTOBasl MMOJIUTUKA, IICHOOOpa3oBaHue; (yHKIUHN — YIIPaBICHUE
MOTPEOUTENSIMH, YBEIIMYCHHE [IEHHOCTH TOBapa, CHWKEHHE 3aTpar MOTpeOHTesIe Ha TOBaphl, pe3ysbTaT —
M3MEHEHHE 0J1ar0COCTOSIHUSA, JOCTIKEHUE YIOBICTBOPEHHOCTH ITOTPEOUTENS U JIp.

OO1WMii CrieHapUii MAPKETUHTOBOM IEATEIBHOCTH CKIIAJBIBACTCS U3 Psilla CUTYAIVi, KaXas U3 KOTOPBIX
MMEET CBOW MUKPOCIICHApUH B 3aBUCHUMOCTH OT L€ W 33ja4, ¥ CBOC OMHCAHUE C MOMOIIBIO SI3BIKOBBIX
CpEeZCTB, BKIIOYas COOTBETCTBYIOIIUE TEPMHHBI, KOTOPBIE TATOTEIOT K OXHO3HAYHOCTH. CrOolla OTHOCHTCS,
MIPEXJIC BCEro, y3KOCIeIMaabHas TEPMUHOJIOTHS (ITOKYTIAIOINUI IEHTP, MaTpHila BOBJICUCHHOCTH, CTPATEIUs
MIPOJIBMXKCHUS TOBapa, MapKETHHIOBOE IIAHUPOBAHUE, HCCIICIOBAHIE PHIHKA, [IEIeBast ayJUTOPHUS) U CIIOBa-
WHTEepHAIMOHAIM3MEI (evolution — aBororws, classification — kimaccudukanus, organisation — opraHu3arms).

Crenyer Takke OTMETUTh OTPAHMYCHHYIO COUYETAEMOCTh CJIOB B paMKax Mpo¢heCCHOHATEHOTO 3KOHO-
MHYECKOT'0 KOHTEKCTA, YTO CIIOCOOCTBYET BO3HUKHOBEHHUIO YCTOWYMBOM CBS3M MEKAY TEPMUHAMU HPEIMET-
HOH 00JacTH MapKeTHWHTa U MO3BOJISET MPOBECTH O0Jiee TOYHBIE MOHATUHHBIE COOTBETCTBUS MEXKIY JICKCH-
YECKUMH STUHUIIAMH HHOCTPAHHOTO M POJTHOTO S3BIKOB.

Takum 00pa3oM, MOXKHO CIeJIaTh BBIBOJ, YTO MPHUHIIUIB KOTHUTUBHOW JTMHIBUCTHKH MOTYT LIUPOKO
WCIIONIB30BAThCS JIJIS aHAIU3a MPOIECCOB TEPMHUHOOOPA30BaHUS U OPTaHU3aIUU TEPMUHOCHUCTEM, BKIIFOUAS
TEPMHUHOCHCTEMY B 00JaCTH MapKETHHTra, HA OCHOBE Pa3pa0OTaHHON B COBPEMEHHOH JIMHTBUCTHKE METO/IH-
KU KOHIIETITYaIbHOTO U (PpeiiMOBOTO aHANIM3A.
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The article is devoted to the analysis of marketing terms from the standpoint of anthropocentric and cognitive approach-
es. The first approach postulates the primacy of man as a subject of cognition over the language system in a broad
sense. The cognitive approach is aimed at identifying ways of classifying, categorizing and mastering the world in hu-
man cognitive activity. The cognitive aspects of the English-language marketing terms are described. It emphasizes the
ability to structure the term system of marketing from the point of view of frame theory. Examples of frame structures
are given and cognitive categories of terminological marketing systems are highlighted.
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